OPPORTUNITY KNOCKS

WILL YOU OPEN THE DOOR?

At the National Association of REALTORS® (NAR) convention Lawrence
Yun, NAR's chief economist, gave an analysis of the current economic
situation. Although no one is painting the business climate in a favorable
light at the moment, there are some positive signs. We have all heard about
the housing issues in the former “hot” markets in California, Florida,
Nevada and Arizona. These are the same markets that are now showing
signs of rebounding, with substantial increases in sales. With the housing
stimulus packages being promoted and the easing of the credit crunch, we
are looking forward to better news in the year to come

The biggest obstacle REALTORS® face in the today’s environment is buyer
fear. Entering into the market right now, whether its in stock, equities, or
real estate, allows untold economic opportunities. These same
opportunities may not exist is the future. It seems as though people are
waiting for the “bottom” to hit before making a move. Remember, you'll
never know where the bottom was until it becomes 20-20 hindsight.
So why wait? Now is a great time to buy!

o Inventory, at a local level, continues to decline

¢ Overall home prices are stable

* Mortgage money is available to credit-worthy individuals

o Great mortgage rates

o First-time home buyers taxcredit is available

Realogy Calls For Rates of 4.5% or Lower
on 30-year Fixed Rate Mortgages

Realogy Corporation, a global provider of real estate and relocation services
including the Coldwell Banker brand, has approached the U.S. Department
of Treasury with a practical solution to help stimulate the housing market
and lead to a broader economic recovery. The Company also conducted
separate national surveys with its real estate franchisees and U.S.
homeowners, the results of which underscore the rationale behind its
proposal. To view entire article including results of the survey, go to
www.realogy.com/media/pr/show_release.cfm?id=632
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COMPARISON OF SOLD AND
ACTIVE RESIDENTIAL LISTINGS

DANE COUNTY
2008 2007 2006

January - September | January - September | January - September
# of New Listings 10,698 11,328 12,230
# Sales 4428 5,648 5,910
Average Sale Price 5248161 | $250529 | $246,258
Median Sale Price $214860 | $216503 | $213,000
Total # Active Listings
Residential /Condo 5,087 5,356 5411

ROCK COUNTY

2008 2007 2006
January - September | January - September | January - September

# of New Listings 3240 3537 3645
# Sales #1306 1,819 1,084
Average Sale Price §129430 | $138554 | $136327
Medi le Pri

edian Sale Price §122,000 | $129900 | $128,000
Total # Active Listings
Residential/Condo 1,762 1,519 1316

ENTIRE SOUTH CENTRAL WISCONSIN MLS

2008 2007 2006
January - September | January - September | January - September

# of New Listings 23,985 24234 25,488
# Sales *8,862 11,660 12,269
Average Sale Price $198202 | $202249 | 198101
Median Sale Price §172,000 | $177,000 | $174,500
Total # Active Listings
Residential/Condo 13,646 12,737 11,460
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608.276.3161

cbSuccessRealty.com

*Sales reported as of October 31, 2008.

NOTE: This representation is based in whole or part on data supplied
to the South Central Wisconsin MLS Corporation by its Participants.
The MLS does not guarantee and is not responsible for its accuracy.
Data maintained by the MLS does not reflect all real estate activity in
the market. Median sales price means the middle price. Half of sales
prices are above the median price and the other half are below. The
geographical boundary for the South Central Wisconsin MLS has
grown over time. Therefore, year-to-year statistical comparisons of the
whole South Central Wisconsin MLS do not include the same
geographic area. Please take this into consideration when comparing
listing and sales figures from year to year.





